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Your Real Estate Partners
for a Humane Transaction
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[] 514 718-9548 [] 438874-4892
X alexandre@equipedc.com X vincent@equipedc.com

At Team D’Astous Cloutier, we are guided by precision, transparency, and a passion for real
estate. Our team offers not only real estate expertise, but also genuine human representation
and attentive listening. We provide support, innovative ideas, and valuable experience with every
transaction.

Alexandre has nearly 18 years of experience in real estate, including four years as an agency
manager. He assists his clients through property purchases or sales with transparency and
integrity. His in-depth knowledge of the market enables him to anticipate challenges and offer
tailored solutions, ensuring each client receives personalized guidance. In addition to his strong
negotiation skills, Alexandre is known for his sincere dedication to his clients’ well-being and his
community, especially through his charitable work with underprivileged children.

Vincent is a dedicated broker who alleviates the stress of his customers’ projects. He values
human contact and is committed to being available, attentive, and transparent every step of the
way. His primary goal is to ensure his customers’ peace of mind by guiding them from the initial
visit to the signing at the notary’s office. He comprehends the challenges involved in buying or
selling property and endeavors to make the experience as smooth and enjoyable as possible.

Our team combines proven expertise and strong passion with a reassuring approach, ensuring
a hassle-free real estate experience. We specialize in anticipating challenges, understanding our
clients’ specific needs, and negotiating skillfully to guarantee successful transactions. Our goal
isn’t just to buy or sell real estate; it’s to cultivate strong, trustworthy relationships and making
sure that every choice we make contributes to the realization of your real estate aspirations.
Our close collaboration ensures that you feel heard, supported, and confident at every stage of
the buying or selling process. When you choose to work with us, you choose a reliable, caring
partnership entirely tailored to your needs.
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Real Estate
Succession Explained

Real estate succession refers to how a person’s property is transferred after their death.

The loss of a loved one is an emotionally difficult time. Therefore, it is essential to communicate
your wishes openly and clearly with your future heirs. Additionally, seeking guidance from
qualified professionals can help navigate each step of the process with sensitivity and expertise.

Succession planning is vital for preserving asset value and ensuring a smooth transition by
addressing legal and financial considerations.

A well-planned succession helps prevent misunderstandings and unpleasant surprises.




Real Estate
Succession Planning

Estate planning is essential for facilitating the smooth transition of your real estate assets and
protecting your loved ones from complications after your passing. It also helps maximize the
financial benefits of your real estate during your lifetime and clearly outlines your intentions for
the future management of these assets.

Gathering essential documents
Collect all necessary documents such as title deeds and co-ownership agreements. These
documents are essential for the transparent management of your real estate assets.

Drawing up a property balance sheet

Create a detailed balance sheet for your real estate assets, including information on

their market value, any associated debts, and the income they generate (such as rental
income). This balance sheet will help you identify financial aspects that can be optimized
to minimize the tax impact upon your death.

Planning property transfer strategies

Specify your goals for the transfer of your real estate assets, such as reducing tax
burdens or ensuring that valuable properties are preserved for specific individuals or
purposes.

Writing your will

Ensure your will clearly outlines the distribution of your real estate assets. Additionally,
consider appointing a liquidator who specializes in property management, if needed.
Réduction des charges fiscales sur les biens immobiliers

Minimizing property tax burdens

Develop strategies to lessen the tax burden linked to your real estate assets. This can
involve making gifts during your lifetime to distribute the taxable value, or utilizing
options like life insurance to cover taxes owed at the time of inheritance.

Reviewing real estate planning

Regularly update your real estate planning, especially after significant events such as
property acquisitions or sales, renovations affecting your asset values, or changes in your
family situation.

Careful real estate planning not only simplifies the transition of your assets but also optimizes
their value for the future benefit of your heirs.



Financial and Tax

Aspects to be Aware of

When a person passes away, their assets are treated as if they were sold at their fair market value
on the date of death. This can result in a capital gain, which is calculated by taking the difference
between the fair market value at the time of death and the original purchase price of the assets.

This capital gain must be reported on the income tax return for the year in which the person died.

Tips

There are several strategies to reduce estate taxes. For instance, you can bequeath property to
your spouse or establish a trust exclusively for their benefit. This can help defer taxation on any
capital gains associated with that property. Your spouse won’t have to pay taxes until they sell,
donate, or pass away.

Beqgueathing real estate to your loved ones during your lifetime can be a smart tax strategy. By
distributing your taxable assets over multiple years, you can take advantage of lower tax rates,
as the overall value of your assets is spread out over a longer period. Additionally, by transferring
ownership of these assets now, any future appreciation in their value will not be subjected to
estate tax.

Life insurance can be beneficial for covering inheritance tax, particularly when the deceased does
not have sufficient liquid assets to meet these obligations. This can help prevent the necessity of
quickly selling estate assets to settle tax liabilities.




The Main
Actors Involved

Multiple individuals are involved in an estate. To ensure smooth and efficient management of the
estate, it is essential to understand the specific role of each person.

Notary: Professional who plays a central role in estate management. They are
responsible for preparing essential documents such as the will and the mandate of
protection, and for overseeing the administration of the estate in accordance with local
legal provisions.

X7

Lawyer: Professional tasked with advising and representing heirs and legatees, ensuring
their rights are protected, particularly during disputes or litigation.

Financial planner: Professionals who help optimize estate planning, ensuring efficient
asset transfer and minimizing tax implications.

A Liquidator (executor): Person appointed in the will to manage the estate in accordance
:j with the wishes of the deceased. They are responsible for inventorying property, paying
debts, and distributing assets.

@ Heirs and legatees: People who will receive the deceased’s property.

Good to know
The Quebec Bar offers
a referral service to help
find a qualified lawyer
specializing in estate
matters.




Selling Your Real Estate or Keeping it:
Questions to Ask Yourself

The choice to sell or keep real estate in an estate is a complicated decision, influenced by various
financial, emotional, and familial factors.

Will selling improve your financial situation in the short and
medium term?

Before deciding whether to sell or keep your real estate, it is essential to evaluate your overall
financial situation. If selling your property can help secure your financial future, it might be a wise
choice.

Have you considered the tax implications?

Consulting a tax specialist is crucial for understanding the tax implications of selling versus
inheriting.

Are your heirs interested in keeping your real estate?

Managing real estate properties can be complex, especially if heirs live far away or lack the
interest and skills to manage them. Selling beforehand can relieve your heirs of the burdens of
management, potential renovations, and rentals.

Is the current real estate market favorable?

The timing of the sale is affected by the current real estate market. If the market is strong, selling
during your lifetime might maximize your returns. However, if the market is weak, it may be better
to hold on to properties until conditions improve. As a real estate broker, | can provide you with
advice on this matter.
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